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#1 BEST X FOR Y
Get straight to the point - Google loves to
rank lists and from SaaS to eCommerce,
your customers buy from lists.
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#2 BRAND Z ALTERNATIVES
Potential clients & customers are looking for
alternatives - get their attention.
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#3 BRAND A VS BRAND B
Don’t stop at alternatives. Customers are
comparing your brand vs others.
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#4 “MOVE FROM Y, SWITCH
FROM Z”

These are called migration pages.
Get in-front of fustrated customers.
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#5 XYZ REVIEWS
Control the narrative - if you don’t rank #1
for your own reviews someone else well. 
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#6 X DISCOUNT CODE
Why let the affilates take a cut of your
revenue?
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Analyze the SERPs to see what you need to
do to rank #1 for those topics.

Internally link from other sections of your
website. 

Make sure they are CRO’d and ready to act
as a lead or revenue magnet. 

Use these pages to drive needle-moving
metrics, but also to collect data so you can
remarket to those users on other platforms.

Start creating today - you’ll thank yourself
for it in 90 days!
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Liked what you saw? 

Don’t forget to follow for more revenue
generating organic growth strategies!


